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APPENDIX

SCHEDULE FOR FARMERS

General Instruction

l. ©Name of the Farmer

2. Village

3. Distance of Village
4. Age

5. Education

6. Annual income from

Agriculture
7. Other source of Income
8. Total income of the Farmer
9. Mode of Transport

TRUCKS BULLOCK CART

Land Holdings (In Acres)

(A) Irrigated Non-Irrigated

(1]

ANY OTHER MEANS

Total Cultivable Land

(Tick / the appropriate answer)

(B) Area under different crops

Food crops (in Acres) Commercial crops (Acres)

(1)
(2)
(3)

(1)
(2)
(3)



(C) Area under Groundnut :

Season Area in Yield in Grand Total
Acres quantity production

Kharif :

Rabi :

IIX. Use of Total Groundnut Production
Particulars Quantity (quintals)

. Retained for consumption :

Reserved for seeds

Reserved for wages in kind

Marketable surplus
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Local sale
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. Regualted sale

Iv. Methods of Marketing

1. How do you sell your groundnut? Direct  Tender
Sale Sale

2. How do you get market information?
Personal enquiry News Papers Radio/TV Any other
(tick / whichever is applicable)
3. Do you prefer to sell to regulated market?
If yes, Why?
a. Accurate weighment by licence holders

b. Prompt payment
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Do you get the following facilities from

Advance payment
Low commission

Proper grading

Committee?

d.

b.

Do

If

(a)Spot payment

Transport facility on nominal charge
Supply of clearing materials free of
cost

Drinking water facility for men and
animais

Parking space for bullock carts
Auction Sheds

Drying platforms

Free of cost storage facility

Rest house. & recreational facility
Advance payment on the stock stored
Proper grading facility

Do you get co-operation from members

Any other facilities

you get the reasonable price?

yes, how do you get the payment?

Market
Yes/No
Yes/No

Yes/No
Yes/No
Yes/No
Yes/No
Yes/No
Yes/No
fes/No
Yes/No

Yes/No

(b)Forward payment



6.

What are the different commissions you pay

the middlemen?

a. Weighment charges / commission
b. Middleman's commission

c. Market fees / cess

d. Sales tax / cess

e. Any other taxes / charges

Cost of Production per Acre

Inputs Quantity Cost
l. Seeds

2. Fertilizers

3. Insecticides

4, Irrigation charges

5. Weeding and spraying charges

6. No. of labourers employed

(a)Regular (b)Seasonal

Cost of Marketing (Per Quintal)

1.
2.
3.
4.
5.

Cost of packing
Cost of transport and taxes
Cost of storage
Handling charges

Market fees and commission

to



VII.

VIII.

IX

6. Weighment charges
7. Cleaning charges
8. Cost of filling the bags

9. Sales tax, etc.

Special benefits from regulated market

1. Settlement of disputes regarding
weighment and various deductions

2. Enforcement of quality standards and
terms for buying and selling

3. Various market regulations

Problems of the Farmers
What are your problems?
1. Rough roads for transportation
2. Inadequate storage
3. Under weighment
4. Unauthorised deductions
5. Problems of financing and information
6. Other problems
(a) (b) (c)

Suggestions from the farmers (If any)
1.
2.
3.

quality,

standard



